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Chapter 2 

 

 

 

The complex economic geography of Italy: the 

North-South divide and the industrial districts 
 

 

 

 

 

The geography of Italy, as pointed out in Chapter 1, is complex and rich in patterns, and 

therefore reading and explaining its economic development is not easy. Apparently, its 

complexity starts from its physical geography, which determines its special and unique 

characteristics, such as its shape (the peninsula is similar to a boot), its length and its 

location, from Central Europe to the heart of Mediterranean Sea, thanks to which in the 

same country there are areas with extremely different physical, climatic, and 

environmental conditions.  

 

As far as economic geography is concerned, some spatial patterns have characterised Italy 

for a long time: the North-South divide; the scattered distribution of industrial districts; 

the urban structure not being polarised in one or two urban areas, as for example in the 

French and British cases; and, finally, the presence of one of the most ‘dense’ areas in 

demographic and economic terms, i.e. with a high presence and proximity of economic 

activities, the mega-city region Padana.  

 

The first two patterns – the North-South gap, and the industrial districts – are definitely 

some of the most important in determining the spatial characteristics of Italian socio-

economic development since the end of the Second World War, and even earlier36. That 

is to say, they have undoubtedly shaped the development in Italy, and have affected the 

predominant image that economic actors and public opinion have formed about regional 

development in Italy over recent decades.  

  

 

 

2.1 The North-South divide: a long-lasting story 
 

The North-South divide is one of the most well-known and persistent features of the 

economic geography of Italy. The phenomenon finds its origin at the beginning of the 

                                                 
36 In order to have an idea of the relevance of the North-South divide in the Italian economy, society and history, it is 

instructive to consider several studies that clearly illustrate its evolution since the birth of the Italian State (for example, 

see Svimez, 2011; Wolleb and Wolleb, 1990). It is also important to underline that since then what is called the 

questione meridionale, has been such an important issue in the public debate about Italian economic development that 

many leading scholars (historians, economists, etc.) who have studied it, like Giustino Fortunato, Gaetano Salvemini, 

Pasquale Villari, Pasquale Saraceno, were even called meridionalisti, and were also very influential in their day in 

Italian politics.       
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previous century. As Svimez has estimated, the gap between the Central-Northern and 

Southern regions, expressed in terms of Southern GDP per capita as a percentage of 

Central-Northern GDP per capita, started to become significant in the first decades of the 

previous century. The figure for the South (also known as the Mezzogiorno) then starts 

to fall more than 10% below the ‘uniformity value’ of 100% (Figure 2.1). After the 

Second World War, in the 1950s, the gap reaches its maximum size (the GDP per capita 

of the South being close to no more than 50% of the GDP per capita in the Centre-North). 

Since then, it has never significantly changed, ranging from 55% to 60%.  

 
 

 
Source: Svimez, 2011 (1861-1951: estimations by Daniele and Malanima - 2007 - costant prices; 1951-2009: estimations by Svimez, 
current prices)  

 

Figure 2.1: GDP per capita in Southern Italy as a percentage of GDP per capita in Central- 

Northern Italy (1861-2009) 

 

 

The gap between the Mezzogiorno and Central-Northern Italy can be observed not only 

in terms of GDP, but also in terms of other key economic indicators, such as labour 

productivity and the employment rate. In Southern Italy the former of these indicators is 

below 20% under the Central-Northern average; and regarding the latter, the gap between 

the two macro-regions amounts to about 30% (Cannari and Franco, 2011). Production, 

productivity, and employment are then the main economic and social issues that 

summarize and highlight the width and persistence of the cleavage between the society 

and the economy in Southern Italy and in the other geographical areas.  

 

 

 



27 
 

 
Source: Cannari and Franco, 2010, on Eurostat data. 

 
Figure 2.2: GDP per capita in Southern Italy (left) and in the European 

regions with a GDP per capita lower than the EU27 average (right; EU27 

average = 100; GDP per capita in Purchasing Power Parity)  

 

 

Also impressive is the fact that the Italian Mezzogiorno is an area scarcely able to keep 

up the average pace of economic development in the European context: between 1995 

and 2006, while other less developed regions in the EU had improved their position, the 

ranking of the Italian Mezzogiorno continued to worsen (Figure 2.2). The development 

gap thus exists not only in comparison with Central-Northern Italy, but also with 

reference to the other European countries and regions.  

 

The main and most apparent consequence of such a bad economic situation in the Italian 

South is, of course, migration from Southern Italy either to Northern and Central Italy, or 

to other countries. This phenomenon, even if changing in size and shape over the decades, 

never stopped, or never was close to stopping until now. In fact, in the 1950s and 1960s, 

hundred thousands of scarcely-educated and low qualified people migrated every year, 

and were mostly directed to become workers in the growing and expanding 

manufacturing industry. Since the 1970s the number of migrants has been less numerous, 

but increasingly consisted of educated and qualified people intending to meet the growing 

demand for labour in the tertiary private and public sector in the Centre-North. In the 

most recent decade, migration flows have increased again, even those coming from Italy, 

and they are mostly composed of graduates (Svimez, 2011).   
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Source: MiSE-DPS (2012), elaboration of ISTAT data (Conti Economici territoriali) 

 
Figure 2.3: GDP per capita in Italian regions (2009, current prices) 

 

 

 

2.1.1 The internal gaps  
 

Both within Central-Northern Italy and within the Mezzogiorno, the level and dynamism 

of economic development significantly differ among regions and places (Figure 2.3). In 

Northern Italy some areas have played the role of the core of the macro-regional economic 

development. The industrial triangle (Turin-Milan-Genova), based on a fordist 

productive model, made up of big firms, heavy industries (metal, machinery, car, shipping 

industry, etc.), was the most developed area from the beginning of the previous century 

until the 1960s. In that decade, moreover, the emergence of the industrial district model 

and the beginning of the decline of the fordist model shifted the core of the Central-

Northern economy South-eastward, to what is called the Third Italy (‘Terza Italia’), 
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which covers an area roughly including Veneto, Friuli, East Lombardy, Emilia-Romagna, 

Northern Tuscany and Marche. Later, after this geographical rebalance, there were no 

other relevant changes in the economic geography of Central and Northern Italy, although 

we can see that in the 1990s, in particular as a result of the agglomeration effects and the 

tertiarisation process, another area was added and became important, overlapping the 

Third Italy: the mega-city region “Pianura Padana’ (Bramanti et al., 1992).    

 

Even in the economy of the Mezzogiorno, although the spatial patterns here have 

appeared to be less changeable, the level of economic development and the economic 

growth rates have not been so evenly geographically distributed. Abruzzo, Molise, Puglia, 

Sardinia and Basilicata have always been at a higher level of development higher than the 

average; in particular, Abruzzo, Molise and Sardinia show GDP figures not so far from 

those for some Central and Northern regions. On the other hand, Calabria, Campania, and 

Sicily are the regions that have the lowest level of GDP and the slowest rates of growth. 

But the Adriatic side of the Mezzogiorno (as we will see in the figures below on industrial 

development), has become more developed and more dynamic, being in the nature of a 

Southern continuation, attached to Marche, of the Third Italy.   

   

 

 

2.1.2 Why such a divide?  
 

What is the basic reason for the economic gap between the Southern and Central-Northern 

regions? Which explanatory factors can be observed, either economic of non-economic? 

Either internal to the economy of southern Italy or related to the social, cultural and 

institutional context? According to the existing literature, which is, needless to say, wide 

and immense, the list of factors is long, and includes, on top of several narrowly economic 

aspects, social, cultural, institutional and historical factors. 

 

The economic structure is the starting point that should be taken into account in order to 

depict the real condition of the economy of southern Italy. The level of industrialisation 

has always been rather low compared with northern and central Italy. Even in the periods 

when several capital-intensive investments – mostly state-driven – were realised (in the 

1960s and 1970s), Southern Italy remained far below the industrial development level 

registered in other regions. Currently, in a time when manufacturing in Italy has lost much 

of its importance because of the tertiarisation process and the economic crisis, employees 

in the manufacturing sector in Southern regions, such as Sicily and Calabria, number 

about 3% of the total working population (Figure 2.4), while in Northern regions, such as 

Emilia-Romagna, this figure is about 14% (only in Abbruzzo it is about 10%).  
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Source: Cannari and Franco, 2010, based on Istat data. 

 
Figure 2.4: Employees in manufacturing in total population (%; 2007) 

 

 

The degree of internationalisation (economic openness) and innovation are two other 

relevant economic dimensions that can explain the condition of the Southern economy 

and its development gap with Central-Northern Italy. The role played by the Mezzogiorno 

in the export performance of Italy is in fact quite small. Looking at the figures concerning 

exports at the regional level (Figure 2.5), one can observe the low export orientation of 

the Southern firms. It has been calculated that, together, the Southern regions export only 

as much as some single Northern regions. One should also consider that less than 3% ─ 

in terms of employees ─ of the Italian foreign-owned firms are located in Southern Italy 

(Padovani, 2013). Then, the orientation to exports and, broadly speaking, to entering 

foreign markets and internationalising its economic activity, is very weak in the 

Mezzogiorno, in comparison with Central-Northern Italy.  

 

Table 2.1 shows some key data concerning the level of innovation in the Italian regions. 

The low level of expenditure in R&D in Southern firms and, broadly speaking, in the 

Southern economy as a whole, and the small number of firms able to introduce 
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innovations, together demonstrate that, even with regard to this important issue, the 

Southern productive system lags behind that of the other Italian regions. 

 

 
Source: Cannari and Franco, 2010, based on Istat data. 

 

Figure 2.5: Export per capita (in euros; 2006-08 average) 

 

 

Table 2.1: R&D and innovation in the Mezzogiorno and Central-Northern Italy  

 
Mezzogiorno Centre-North 

   

R&D expenditure (total; % of GDP; 2008)  0.9 1.4 

R&D expenditure (companies; % of GDP; 2008) 0.3 0.8 

Share of innovative firms (2008-10)          49.7          57.7 

Innovation expenditure per employee (2008-2010; 

thousands of euros) 

2.2 5.0 

Source: Padovani, 2013 

 

   

 



32 
 

 
Source: ESPON (br.espon.eu) 

 

Figure 2.6: Potential rail accessibility (2006) 
 

As far as the the contextual explanatory factors are concerned, we first have to underline 

that according to the literature one of the most important factors that affect the low level 

of development is accessibility. As Southern Italy is a peripheral region (at least, in the 

European context), transport and logistics infrastructures and services are fundamental to 

connect firms to the markets and to the supply chains. The insufficient endowment of 
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these kinds of infrastructure and the low efficiency of the transport services create a 

relevant gap in terms of accessibility to the Central and Northern regions, and within the 

European context, for all modes, rail, air and road, as the EU data about potential 

accessibility clearly show (see, for example, Figure 2.6 concerning rail accessibility at 

the EU level).In addition to these traditional type of infrastructure, other kinds of 

infrastructure and services are also lacking in Southern Italy, at least in comparison with 

the Central and Northern regions. For example, in the case of ICTs, the gap emerges when 

we look at the data regarding the spread of the Internet and of the use of PCs in the 

Southern firms. In both cases, the share of employees who use either the Internet or PCs 

in Southern Italy is lower than in Central-Northern Italy: respectively 23.8% against 

36.6%; 29.7% against 45.3% (Padovani, 2013).  

 

 

 
Source: Cannari and Franco, 2010 

 
Figure 2.7: Civil justice, duration of trials (days; 2006) 

 

 

Comparative analyses of the health and education systems, justice and bureacracy also 

show significant gaps (Cannari and Franco, 2010). The health services are, on average, 

of lower quality in Southern Italy. This is clearly demonstrated by the strong flows of 

patients’ travelling for treatment from the South to the North. The same is true for 
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education: rates of schooling are lower in Southern Italy, and also the quality of education 

is lower. In the case of the judicial system, the data about regional differences in the 

duration of trials are quite representative (Figure 2.7). Lastly, bureaucracy is less efficient, 

as data by the Doing Business Survey about the costs and time required for some 

procedures has shown.  

 

Last but not least, another contextual factor that, as several studies have shown37, affects 

the birth and development of a productive system, that is, entrepreneurship and firm 

growth and expansion, is the legal framework, and in particular the presence of organised 

crime, which is mostly concentrated in three regions: Calabria, Campania and Sicily. As 

regards the legal framework, the figures regarding the incidence of informal work is 

sufficiently emblematic: informal labour units are about 20% of the total labour units in 

Southern Italy, while in Central and Northern Italy this figure is about 9% (Cannari and 

Franco, 2010). 

 

 
Source: Trancrime 

 
Figure 2.8: Index of mafia presence (2000-2011) 

 

                                                 
37 See for example, Basile and Mantuano (2008), Daniele (2005), Daniele and Marani (2011).    
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Organised crime is a unique and specific problem38 of this macro-region (Figure 2.8), and 

its effect on the regular socio-economic processes has been recently studied and 

evaluated. According to several authors (Asmundo and Lisciandra, 2008; Asso e Trigilia, 

2011;  Bonaccorsi di Patti, 2009), it creates, for example, direct and indirect costs for 

legal firms, such as extortion, and constraints in recruiting workers, and in applying for 

public tender notices (for example, in the building sector). Moreover, by using its criminal 

power to protect its ‘legal’ economic activities, organized crime can discourage other 

firms from competing with it, allowing its own firms to operate as monopolies; and by 

using illegal financial resources to considerably lower their costs, its firms can be unfairly 

competitive on the free market. It has also been noticed that the presence of organised 

crime in Southern Italy causes both a significant increase of bank interest rates, and a 

higher number of requests for collateral securities. Intangible effects have also been 

noticed concerning the social capital: its presence increases the local communities distrust 

in public institutions.  

 

 

 

2.2 The industrial districts 
 

Industrial districts represent one of the most characteristic spatial models of economic 

development (in particular industrial development) which has featured in the Italian 

economic system compared with other countries, and has particularly contributed to 

create the so called Third Italy. Industrial districts were first noticed in Italy in the 

beginning of the 1970s, and were subsequently studied and defined by a multidisciplinary 

range of scholars, such as economists, sociologists, geographers, historians, etc.39 This is 

why a very wide and heterogeneous literature about industrial districts can now be found 

in Italy, which, at the same time, serves as one of the bases for the studies about industrial 

clusters carried out in other countries and at the international level. Industrial districts 

have gone through some relevant changes in the last few decades, mostly because of the 

effects of globalisation processes and technological progress, but until now they have 

maintained their basic characteristics.  

 

 

 

2.2.1 The key characteristics  
 

Four relevant characteristics have been observed in the industrial development of some 

Italian regions that are now considered as the basic features of what are called industrial 

districts: 

 

                                                 
38 Although in the last few decades its expansion in other Italian regions has been observed, particularly in regions such 

as Lombardy, Emilia-Romagna, Piedmont and Liguria, where the Mafia have expanded their illegal activities, such as 

drug dealing, and they have concentrated most of their investments in legal economic activities.    
39 Among them, Giacomo Becattini is widely recognised as one of the most well-known and expert scholars. Some of 

the other most representative studies were carried out by Bagnasco (1977); Brusco (1982); Paci (1975); and Garofoli 

(1981, 1991). 
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1) There is a high spatial concentration of small and medium-sized firms belonging 

to the same sector, each of them specialised in a particular production stage. This 

results in an economic geography of some regions which is, in fact, characterised 

by the emergence of ‘localised productive systems’, highly fragmented and 

specialised, which consequently could have the following advantages: 

o High efficiency and labour productivity, resulting from the extremely high 

degree of labour division among firms; 

o A high level of risk fragmentation;    

o A highly flexible organisation of the supply chain with respect to the 

demand-side changes. That is why industrial districts have also been called 

‘teams with a changeable composition’, i.e. a group of firms which are 

able to promptly re-organise their labour division when consumer 

preferences change (Samarra, 2003).   

These local productive systems mostly belong to four distinct sectors, known as the 

‘four A’: Arredo (furniture, appliances and other home accessories); Abbigliamento 

(textile and clothes); Alimentare (food & beverage); and Automazione (mechanical 

industry). 

 

2) Endogenous entrepreneurship has played a key role. One of the most emblematic 

kind of entrepreneurs who has been present in the areas concerned is the metal-

mezzadro, an entrepreneur ‘half tenant farmer and half industrial employee’. The 

fact of being a tenant farmer makes him behave as an entrepreneur and have a 

positive attitude towards entrepreneurship. Spin-off entrepreneurship is another 

phenomenon typically observed in industrial districts.  

 

3) There is a high level of flexibility of the local labour market. The local labour force 

in the industrial districts is highly flexible, again due to phenomena such as metal-

mezzadro, whereby it is possible to have other sources of income in addition to that 

derived from a job in an industrial firm. Thanks to such kind of workers, industrial 

firms can not only have a flexible organization of work, but can also contain labour 

costs; 

 

4) There is social, cultural and political cohesion and homogeneity, also defined as 

socio-cultural proximity (a common system of institutions, rules, values, habits, 

traditions). This aspect, which was observed, for example, in the what are called the 

‘red regions’, which are those regions ruled at all government geographical levels 

by left-wing parties (for example, Emilia-Romagna), allowed the natural 

competitive attitude of firms, or the potential conflictual attitudes, to be balanced 

with a cooperative behaviour (competition and cooperation). This aspect is clearly 

related to the endowment of social capital.    

 

This description of these four characteristics can help us to understand why Becattini 

comprehensively defined an industrial district40 as a ‘socio-territorial entity which is 

characterised by the active presence of both a community of people and a population of 

firms in one naturally and historically bounded area. In the district, unlike in other 

environments, such as the manufacturing towns, community and firms tend to merge’ 

                                                 
40 In particular, he was talking about Marshallian Industrial Districts, referring to the studies conducted at the beginning 

of the 20th century by Marshall (1920) on the manufacturing clusters in Great Britain.  
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(1989). He thus emphasises then, in a multidisciplinary perspective, the role played not 

only by economic, but also by social, historical and human components, in a certain 

bounded geographical area.  

 

 

 

2.2.2 External economies and competitive advantages  
 

These four particular characteristics, also called ‘genetic conditions’, are the basis of the 

external economies which create the competitive advantage of the firms located in the 

industrial districts. As Capello (2004, p. 253) wrote, thanks to these economies, the small 

firms of the industrial districts do ‘overcome the constraints made by their small size, 

without giving up the advantages it entails’. They are (Table 2.2): 

1) Reduction of production costs, due to: 

a. low transport costs caused by the spatial proximity of the suppliers;  

b. lower labour costs allowed by the high labour flexibility; 

c. lower formation costs deriving from the presence of a pool of  

specialised skills and competencies; 

d. a higher tendency to outsourcing, hence sharing some costs with other 

firms (creating some unique functions together with other 

entrepreneurs. See, for example, common staff canteens). 

 

 

Table 2.2: ‘Genetic conditions’ and external economies 

‘Genetic conditions’  External economies   

Spatial proximity  

 

 

 Production costs 

reduction  

  

 

Increase in 

competitive-

ness and 

economic 

performance  

Social proximity  

 

 

Transaction costs 

reduction 

Concentration of 

SMEs  

Increase in efficiency 

of productive factors 

 

High industrial  

specialisation 

 

Increase in 

innovative capacity 

Source: based on Capello (2004, p. 253)  

 

2) Reduction of transaction costs, due to: 

a. A more efficient and quick quali-quantitative matching between 

labour demand and supply, thanks to the spatial proximity; 

b. Easier and safer (less risky) market relations, because of the common 

ethical values and cultural and historical roots which do not encourage  

opportunistic and disloyal behavior;   

c. A better possibility to establish direct contacts (face-to-face);  
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d. The availability of technically qualified people who, thanks to the high 

level of specialisation, are able to control and evaluate the quality of 

the goods and services supplied;  

e. The presence of collective actors (institutions, banks, associations, 

etc.) who, given also the social and cultural cohesion, can facilitate 

cooperation and mediation among entrepreneurs41.  

3) Increase in efficiency of the productive factors, thanks to: 

a. The possibility to introduce some services that can support and nurture 

the local productive factors, because of the presence of a wide number 

of firms oriented to cooperation42.    

b. The industrial atmosphere, an indivisible asset of the district 

community, made of intangibles such as the attitude to share the 

technical knowledge and the innovations;   

4) An increase in innovative capacity.  

 

 

         

2.2.3 Globalization and structural changes  
 

In the last few decades, the industrial districts have gone through considerable changes 

that have substantially modified their structure and their organisation, although their 

relevance in the Italian economy did not change43.  

 

One of the most relevant changes that they had throughout the 1990s and in the first 

decade of the current century was the reduction of the total number of firms, together with 

an increase of the average firm size. That was associated with the emergence of leader 

firms (medium or large-sized firms), which play a key nodal role in the local supply 

chains and in the expansion of the industrial districts in the international and global 

market. So, the highly fragmented and specialized structure observed about 40 years ago 

partially changed to a more vertically and horizontally integrated and concentrated model.  

 

Basically, the underlying causes of these changes can be found in  the demand-side 

factors, and in the increasing competition determined by globalisation. The growing 

openness of global markets has enabled industrial districts to reach out and attack new 

markets, bringing them to internationalise their activity, and causing them to invest in 

new products and technologies in order to address this challenge. At the same time, 

globalisation has entailed growing competition from countries where production costs are 

extremely low, so they have had to invest in reducing the costs of technologies and 

processes.  

 

                                                 
41 In this respect, some examples refer to the role played by the mayors in some industrial districts, as illustrated by 

Brusco (1989). They used to intervene in local banks, in order to convince them to support firms that were having a 

bad economic and financial time. Solidarity and trust then also contributed to solve such problematic situations.  
42 For example, as regards training, research and development, technology transfer centres, export consortia. In the 

well-known Brianza furniture district, for example, education and training are provided by some highly-qualified 

institutions such as the Istituto d’Arte, Centro di Formazione Professionale, Ente Qualità Cantù, Centro Legno Arredo 

di Cantù. In Carpi, a district specialised in the textile-clothing sector, entrepreneurs have created some local agencies 

in order to provide training and consultancy services. 
43 For analyses about changes in the industrial districts, see, for example, Guelpa and Micelli (2007), Becattini (2009), 

and Mosconi (2012).   



39 
 

Some firms, on average the bigger ones, were able: to introduce and to invest intensively 

and continuously in R&D, and in product and process innovation (high quality products); 

to invest in internationalisation and in strengthening their commercial and distribution 

activities; and to invest consequently also in highly qualified and skilled human capital. 

They could therefore shift their market targets upwards, where the value added is higher. 

Hence, they were able to survive and expand their business, to the extent that they even 

moved part of the production out of Italy, being protagonists of what is know as 

‘delocalization phenomenon’.  

 

In changing their business model, these firms were favoured by the increasing world 

appeal and success of Made in Italy products, where, of course, design products (fashion 

and furniture and home accessories) play a key role. They then became leaders in the 

industrial districts, heading the supply chain of the local suppliers, although apparently 

internationalisation also induced them to substitute some of the local suppliers with 

suppliers from other geographical areas (geographical dispersion of supply chain).   

 

Other firms, on the contrary, were not sufficiently able to invest and innovate, and then 

they were not able to change their competitive model based mostly on production costs 

(and not on quality, innovation, and services). As a result, they have not been able to shift 

to upward target markets, they lost competitiveness compared with producers coming 

from emerging countries (for example, China, Romania, Turkey), and, ultimately, 

disappeared or were absorbed by bigger firms.   

 

 

 

2.2.4 The current state: some key figures  
 

Currently, in the 156 Italian industrial districts identified according to ISTAT in 2001 

(2005) (Figure 2.9), there were 1.9 million employees, corresponding to 39.2% of the 

total number of manufacturing employees in Italy.  

  

Their share in the total Italian exports is approximately equal to more than 20%, and has 

been substantially the same over the last 15-20 years. Actually, comparing the 

performance of firms in the industrial districts and the one of firms outside the industrial 

districts, one observes a better performance of firms in industrial districts in terms of 

turnover and profitability (Guelpa and Micelli, 2007).   

 

The most important sectoral specialisation of industrial districts is fashion (final 

consumer goods), which accounts for 36% of all employees in, and for 30% of the total 

exports from Italian industrial districts; it also accounts for 54% of the total number of 

employees in the entire Italian fashion industry (final consumer goods). The other 

important sectors are furniture and appliances (16%, 17% and 54%), and textile products, 

together with other intermediate goods for clothes (10% , 12% and 61%) (Guelpa and 

Micelli, 2007).  

 

Most of the industrial districts are located in Northern Italy, in particular in Lombardy, 

Emilia-Romagna and Veneto; and in Central Italy, in particular in Tuscany and Marche. 

There are fewer districts in Southern Italy, although their number is increasing; in 
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particular, they are located in Puglia, Abbruzzo, Molise, Basilicata and Campania.    

 

 

 
Source: Istat, 8° Censimento Industria e Servizi (2005)  

 

 
Figure 2.9: Industrial districts by economic sector (2001) 
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2.3 Conclusions 
 

The in-depth analysis of the two main spatial patterns, and the abundance and variety of 

the explanatory factors taken into account by the related literature, provides evidence of 

the complexity of the economic geography of Italy. These spatial patterns, although 

changing and evolving over time, are persistent; they still remain fundamental in defining 

and shaping spatial economic development in Italy today. At the same time, it is 

worthwhile pointing out that these two patterns are typical of Italy, and do not feature in 

the economic geography of other European countries, at least the biggest ones (Spain, 

United Kingdom, France, Germany).        

 

Awareness and knowledge of the two basic spatial patterns in the economic geography of 

Italy will be extremely useful to explain and discuss the outcomes of the analyses that 

will follow: both the descriptive statistics and the analysis of the map images undertaken 

in Chapter 3; the statistical analyses conducted in Chapter 4; and the qualitative results 

presented in Chapter 5. They will also be important when the comparative analyses with 

the Dutch and German case studies are presented and commented in Chapter 6. Then, 

when their role in affecting the perception of entrepreneurs will be observed in 

comparison with other countries, the novelty and the special features peculiar to the 

Italian case will come up again. 

 

  

 

 

 

 

 

 

 

 

 

 

  



42 
 

  


